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1.Enterprise structure — SD - Definition
1.1 Define Sales organization
Background
Sales organization is the basic organizational element in SD.

All sales documents are created for a sales organization.
Sales organization can be defined based on

Division of sales function of the company based on
Geography or sub-busines=es of the company
Any other sales criteria.

Sales organization is defined as a 4-digit alpha numeric code
with external numbering

Instructions

Follow Menu Path: IMG  Enterprise structure  Definition
Sales and Distribution  Define, copy, delete, chedk sales

organization

Click @

Following pop-up is displayed



& oreose %

Click on “define sales organization” and click on _



Change View "Sales organizations":

S0rg. (Mame

0E01 |Sales Org. Germany E|
1008 |Germany Frankfurt [~]
TE20 |[Germarny Berlin

TE30 [Germarny Berlin
2008 (UK Heathrow/Hayes
21008 Portugal Paorto
2200 France, Paris
2308 |Spain, Barcelona
24008 |italy, Milan

2600 Netherlands/Rotterdm
2700 |Germany Frankfurt
2730 |Germany Frankfurt
2750 |Germany Frankfur
3008 |USA Philadelphia
3018 USA Denver

30208 |USA Denver (=]
305 K Office [+
[ [« ][+ ]
Puositian...

Here the three options explained in background are applicable.

a. If existing Sales organization is to be modified, choose the

Sales organization from list and click on to get into
details

b. For copying existing Sales organization to new one seled
the Sales organization to be copied and click on m

c. For creating a new Sales organization click on



Here we will follow option ‘a and selea Sales organization
3020and click on. To search for Sales organization, click on

Another entry

SalesOrg.13020(a)

LR |UI"HI_I_‘|'I_I'\.

Following screen is displayed

Display View "Sales organizations": Details

3020 | JSA Denver

Dretailed information

Statistics currency D

Address text name ADRS_SEMDER RefSorg. SalesDocType 3000
Letter header text ADRS_HEADER Custinter-co.hill. Jaaan
Footer lines text ADRS_FOOTER Sales org.calendar

Greeting text name ADRS_SIGNATURE

Text 505 sender Fehate proc.active

ALE : Data for purchase aorder

Furch. Qrganization Flant
FPurchasing group Storage location
Yendaor Movement Twpe

Crder type




Maintain Key controls as below

Field Name

Field Description and Value

Sales organization

4-character key for the Sales
organization. Description is next to it

Statistics currency

Currency is proposed as default
currency when statistics is generated
for the sales organization

Reference Sorg. Sales
Doc Type

All document types assgned to the
reference sales organization, 3000are
also allowed for sales organization,
3020

Customer Inter-
company billi ng

When the sales organization is the
ordering sales organization in ainter-
company sales scenario, then the
customer assgned here is the inter-
company customer

Sales organization
calendar

Thisis working day calendar for the
sales organization

Text

It is a standard text, which can be
called in layouts used for order
confirmation outputs

Display View "Sales organizations': Details

v @@ a@E)

-------------------------- |sddress (Shift+F5)

.L." Er

Click on the “Address icon and maintain addressas shown

below.







1.2 Define Sales office

Background

This configuration setting enables to define sales office

Sales office of a compary is anoffice, which has sales persons associated
with it. Sales office has anaddress

One sales office can be assgned to more thanone sales area.

|nstructions

Follow Menu Path: IMG  Enterprise structure  Definition
Sales and Distribution  Maintain sales office

=% &b Localize Sample Organizational Units
<z = Definition

= Financial Accounting

= Cantralling

P Logistics - General

= Sales and Distribution
@ @ Define, copy, delete, check sales organization
[Z% &b Define, copy, delete, check distribution channel

.............................

= &b Maintain sales group

Click on (Zr Maintain sales ofiice

Display View "Sales offices".
B R E D

r Sales offi... (Description
3020 Office Denver
3030 Office San Diego




Click on E




1.3 Define Sales group

Background

Sales group is group of sales persons responsible for salesitemsin a
sales order.

Sales group is determined in the sales order as per customer master,
sales area data or it canbe maintained manually

Sales group is nhot a mandatory configuration. Sales order processng can
work without sales group configuration.

Sales group canbe assgned to more thanone sales office

Instructions

Follow Menu Path: IMG  Enterprise structure  Definition
Sales and Distribution  Maintain sales group

=% &b Localize Sample Organizational Units
= Diefinition

= Financial Accounting

P Controlling

P Logistics - General

<7 & Sales and Distribution
@ @ Define, copy, delete, check sales organization
[E% & Define, copy, delete, check distribution channel

= &b Maintain sales group

Click (E» Maintain sales group



Change View "Sales Groups": Overview

|Gr|:|up Dz

It isjust a code defined.



1.4 Assgn Sales organization to company code

Instructions

Follow Menu Path: IMG  Enterprise structure

Assgnment

Sales and Distribution  Assgn sales organization to

company code

= Enterprise Structure
= &b Localize Sample Organizational Units
e Definitian
< [&  Assignment
e Financial Accounting
P Contralling
e Logistics - General
> B Sales and Distribution
@f @ Assign sales organization to company code
[Z (&b Assign distribution channel to sales arganization
2 &b Assion division to sales arganization
[E &b Setup sales area
[E &b Assion sales office to sales area
[E &b Assion sales group to sales office
@f @ Assign sales arganization - distribution channel - plant
[E &b Assion sales area to credit control area

Click @ Assign sales organization to company code

Assgn Sales organization to company code

Sales Organizations -> Company Code. Overview

Assign | Delete | Anahze error(s) | SelectDeselect  Move | Deselect

Company code
Sales organizations

a0ea IDES US INC

——3BEE USA Philadelphia
3028 U5A Denver
—31108 Sales Org Auto Supls




This assgnment is important for integration with finance. One
sales organization is assgned to one company code.

Perform the foll owing steps to do assgnment:
a. Click on sales organization
b. Click Sded/Deselea
c. Click on company code

d. Click on Assgn



1.5 Asdggn Distribution channel to Sales organization
Instructions

Follow Menu Path: IMG  Enterprise structure  Assgnment
Sales and Distribution

= Enterprise Structure
= &b Localize Sample Organizational Units
e Definitian
< [&  Assignment
e Financial Accounting
P Contralling
e Logistics - General
> B Sales and Distribution
@f @ Assign sales organization to company code
[Z (&b Assign distribution channel to sales arganization
2 &b Assion division to sales arganization
[E &b Setup sales area
[E &b Assion sales office to sales area
[E &b Assion sales group to sales office
@f @ Assign sales arganization - distribution channel - plant
[E &b Assion sales area to credit control area

Click @ Assign distribution channel to sales arganization

Distribution Channels -> Sales Organization:

Assign | Anahze error(s) | Delete | SelectDeselect | Deselect

Sales organization
Distribution channels

028 USA Denwver

——1B8 Final customer sales
—12 So0ld for resale
—14 Serwvice

=20 Store chain

——aB Internet Sales
—A&2 0EM Sales

One distribution channel can be assgned to more than one
sales organization.



1.6 Define Sales Document Types
Background
This configuration setting enables creation or modification of
sales document type. Sales document type is an indicator
which enables system to processdifferent business
transactions in different ways.
Various document types are pre-configured in system and can
be used for various scenarios. There are threeoptions for
configuring new sales document types:

Change existing sales document type

Copy existing sales document type and change it to new
requirements.

Create a new sales document type.

Definition and configuration of sales document type can be
divided in three parts

1. Definition of Sales document type itself (with key e.g. QT
etc.)

2. Definition of additional sales functions (like number
ranges etc.)

3. Configuration for general SD functions (like pricing etc.)

We will study the configuration of SAP provided sales
document type for standard order 'OR'.

Instructions



Follow Menu Path: IMG Sales and Distribution Sales
Sales Documents  Saes Document Header Define
Sales Document Type

1. Click &

Tahleiew Edit Goto Selection LHilities  Systern Help

& A H @@ | B0 R 8048 ERE @

Change View "Maintain Sales Order Types”: Overview

P& NewEnties |18 & v B[ &

SaTy |Descriptinn |EII|:u:k|

2| Zustindependent Reg E|
- 88 Promotion Order E'
s Qtn from Sery. Qrder |
i Inguiry

aTt Quotation

BGIS Guotation ¢ f Qrden

o Project Guotation A
BR Repair Guotation

nS Service Quotation

EI Sales Infarmation

UI Quotation f.contract

B1 Rehate Cred Memo Req
B1E  Exptd RebateCredMermo |8
B2 Rehate Correctn Rogst

Here the threeoptions explained in background are applicable.

d. If existing Sales document type is to be modified, choose

the document type from list and click on = to get into
details

e. For copying existing sales document type to new one
seled the sales document type to be copied and click on

or F2.

f. For creating a new sales document type click on



Here we will follow option “a’ and seled order type OR and
click on@. To search for corred order type click on

@ Positian...

Following screen is displayed

| and enter the key.

&

T I B ee@ CHE ahaa FE o mE

Change View "Maintain Sales Order Types": Details

P e @ B 0@ B@

Sales Document Type
SD document categ.
Indicatar
Mo range intassgt.
Mo, range ext. asso.

Genearal cantral

Reference mandatany
Check division
Probability

Check credit limit
Credit group

Qutput application

Transactian flow

Screen Sequence drp.

Incompl . proced.
Transaction group
Doc. pric. procedure
Status profile
Alt.sales doc. typet
Alt.sales doc. typel
Wariant

OR Standard Order
C

o1
0z

100

61
W1

Al Sales Order
11 Sales Order
b Sales order
B

Sales document block

Itern no.increment 14a
Sub-itern increment 1

Material entry type
[w] ltem division

[w] Read infa record
Check purch.order no
[JEnter PO numhber
Commitment date

Display Range aLL
FCode for oveny.scr. UER1
Quotation messages B
Qutline agrmt mess. B

Message: Mast.cantr,
FProdAttr messages
[Clincompletmessages

The controls are grouped in various blocks like Number
Systems, General Control, Transaction flow etc.

2. Maintain the fields as explained below:

The explanation is provided block wise



Sales Document Type 0R

Standard Qrder

S0 document cateq. C Sales document hlock
Indicatar
Field Name Field Description and Value

Sales Document
Type

4 character key for the sales document
type. Description is next to it

SD document categ.

Clasgfication of different types of
documentsin SD, used by system to
determine how processng is to be
carried out. Predefined following entries
exist

50 document categ.

Inguiry

Ouotatian

Order

Item proposal
Scheduling agreement
Scheduling agreement with external serwic
Contract

Returns

Order w!/o charge
Credit memo reguest
Debit memo reguest
Independent regts plan
Master contract

D E T A= T oymme— o m =

Indicator

Sales document indicator for further
clasgfication if required.

Sales document
block

Determines if sales order is blocked for
creation or allows only automatic
creation.

Humhber systems

Moranoe int.assat. 11
Mo, range ext. assg. [z

[term no.increment 10
Sub-item increment 1

Key fields are explained below:




Field Name

Field Description and Value

No Range int. asgynt

No range to be used for sales document
numbers if assgned internally

No Range ext. assgy.

No range to be used for sales document
numbers if assgned externally

ltem no. increment

Increment of item no in sales order like
10, 20 etc.

Sub-item increment

INncrement of item no automatically by
system

General control
Feference mandatory
Check division
Frobakbility

Check credit limit
Credit graup

Qutput application

100

2N
W1

Material entry type

[v] ltem division
Read info record
Check purch.order no
[C]Enter PO number
Commitment date

Key fields are explained below:

Field Name

Field Description and Value

Reference mandatory

Control if reference is mandatory while
creating sales document. Leave blank

Ched divison

Control on ched if division differs at
item & header level. Leave blank

Probabili ty

Probabili ty of customer confirming
iNnquiry or quotation in sales order.

Ched Credit Limit

Spedfies if system runs credit chedk
and behavior.

Credit group

Assgnment of credit group defined in
credit management




Output Application

Normally V1 for sales

Material entry type

Control on materia entry in sales
order.

ltem division

Ched thisif division is to be
determined from material master
record at item level

Read Info record

Ched this if Customer materia info
records are to be read.

Ched purch order
no.

If Customer purchase order no is to be
chedked for duplication maintain ‘A’

| Transaction flow

SCreen sequence grp. Al
Incompl . proced. 11
Transaction group g
Doc. pric. procedure &

Status profile
Alt.sales doc. type?
Alt.sales doc. type?
Yariant

Sales Order Display Range aLL

Sales Order FCode for overy.scr. UER1

Sales order Cuotation messages B
Qutline agrmt mess. B

Message: Mast.cantr.
FrodAtir messanes
[(1Incampletmessages

Key fields explained below, rest are system copied.

Field Name

Field Description and Vaue

Transaction group

Grouping that controls certain
characteristics of sales doc processng.

Doc. pric. Procedure

Key speafying pricing proc for sales
document type. Input for pricing
procedure determination

Quotation messages

Control to chedk if system should
chedk for existing open quotations.




Outline agrmt
messages

Control to chedk if system should
chedk for open agreaments like
contracts.

Delivery type LF
Delivery block
Shipping conditions

ShipCostinfoPrafile STANDARD

Delivery Immediate delivery

Standard freight information

Key fields explained below:

Field Name

Field Description and Value

Delivery type

Default delivery type for this sales
document type

Delivery block

Default Delivery block for sales
document

Shipping conditions

Default shipping condition for sales
document type. Maintained if it is
different from customer master record.

Immediate delivery

To beflag ‘X' if immediate delivery is
required after sales order is saved.
Example - In Cash Sales and Rush
order scenarios.

| Billing -~
Dlv-rel.billing type F2
Order-relhill type F2
Intercamp.bill type Iy
Billing hlock

Invnice ChndType line items EKQZ

[rvoice Billing plan type

Intercampany billing Paymt guarant. proc. a1
Faymt card plan type a3
Checking group a1

Key fields explained below:




Field Name

Field Description and Vaue

Delivery rel. billi ng
type

Default billi ng type that system
proposes whil e creating billi ng
documents from delivery

Order-related billi ng
type

Default billi ng type that system
proposes whil e creating billi ng
documents from order

Inter-company billi ng
type

Default billi ng type that system
proposes whil e creating billi ng
documents for inter-company.

Billi ng block

To Default billi ng block in sales order
like Credit memo etc.

Billi ng plan type

Billi ng plan type if used like Mil estone
or Periodic billi ng

Paymt guarant. proc

Procedure type for payment guarantee

Paymt card plan type

Payment plan type for payment cards

Chedking group

Cheding group for payment cards

| Feqguested delivery datefpricing datefpurchase arder date

Lead time in days 7
Date tvpe

Frop.fpricing date
FPropyvalid-fram date

[w]Propose deliv.date
[JPropose PO date

Key fields explained below:

Field Name

Field Description and Value

Lead time in days

No of days from current date for




proposal of requested delivery date of
items.

Propose deliv. Date

Chedk box controls if current date is to
be proposed as delivery date.

Other controls like Sdcheduling agreeament and Contract are
relevant for only those sales document types and not

explained here.

Effea of Configuration

Sales document type configured here would be used for
creating sales order in spedfic scenario.




1.7 Define Reasons for Rgecion

Background

This configuration defines Reasons for regecion. These can be
used to define possble reasons for rgeding items in sales
documents.

These also define further behavior of items after rejedion.

Instructions
Follow Menu Path: IMG Sales and Distribution Sales

Sales Documents Sales Document Item Define
Reasons For Rejedion

1. Click &

& n B eee SR fnon FE @
Change View "Sales Documents: Rejection Reasons™: Overview

% [ Newenties | [ [BH 2/ B[B B

ri [MreloLl [BIC [stat.  |Description (i
| [oo O O g Mosigned by the Systern (nternal) (]
[ O O g Delivery date too late E
| [o2 O O g Foor quality _|
i O O g Too expensive
|04 O O g Competitor bettar
_EIE HEEEREE Guarantee
_1EI O O g lInreasonahble regquest
B O O g Custto receive replacement

Following fields are maintained:
Field Name Field Description and Value
Regedion reason 2 digit code for regjedion reason

NRP Not relevant for printing after rgeced.




oLl Resource related item open again

BIC Not relevant for billi ng

Stat Statistical value of item to be
considered

Description Description of item

Effea of Configuration

Reasons for rejedion are avail able for use in sales document.




2.Configuring Pricing Control

2.1 Define Condition Tables
Background
This configuration setting enables creation of new pricing
tables, which contain the fields used for price dependencies.
Condition tables contain the fields, for the combination of
which condition remrds are maintained.

It is recommended that system predefined condition tables are
not modified; the foll owing options are then avail able.

Copy existing condition table and change it to new reqts.
Create a new condition table. Number of table has to
start between 501 and 999, if not spedfied system will

automaticaly assgn a sequential number.

Instructions

Follow Menu Path: IMG  Sales and Distribution  Basic
Functions Pricing Pricing Control Define Condition
tables

1. Click &

Following pop-up is displayed



I 1

Conditions: Allowed fields
Create condition tables

Change Condition Tables
Dizplay Condition Tahles

Perform the activities in the
specified order

First the Field Catalog neeads to be chedked for the fields that
are required in a condition table

. itinns: . 4
Click on Conditions: Allowed fields and click on



& Tl H et SHE Hhoan FEE @R

Change View "Field Catalog (Pricing Sales/Distribution)”: Overview

%[ NewEntres | 8] @0l BB B

Field |Descriptinn |
ADDNR additianal [+]
- lakTHR Action ]
- |aLanD Country _
- Junzsn Mo, setial numbers
| |auaRT Order Type
_.ﬂ.U.ﬂ.HT_SD Sales Document Type
- |uuBEL Sales Document
_.".LIEHU Crder reason
_.“.LIPDS Sales Document ltem
" |EELNR Sales document
| |eemot Accounting Indicatar
_BDNUS Yolume rebate group
" |ERSCH Industry
T Waluation type B

The List of allowed fields by system in Pricing is displayed in
this Field Catalog.

New Fields can be added in this catalog which also require

system modifications to get the values populated in these
additional fields during sales document processng.

Click & and€ .

2 Click on |Create condition tables and

For explanation let's create a table with following fields Sales
Organization, Distribution Channel, Division, Sold-to Party
and Material.



Condition  Edit Goto Wilities Systerm Help

& A0 I€a CSHE aETasa BRE @M

Create Condition Table (Pricing Sales/Distribution)

Tahle | Iﬁ’]

Copy fram canditian

Tahle [ ]
4

Table no to be created is spedfied in field ‘table and if itisto
copied from existing table enter the table number in field ‘Copy

from condition table and click on & .

| condition Edit Goto Utilies Systern  Help

@ 21 0E e CHE So0s DR QE

Create Condition Table (Pricing Sales/Distribution)

Tahle 956

Copy from condition

Table [ ]

Following screen is displayed



& Al EH Ce@ SHE Eho8 FE @

Create Condition Table (Pricing Sales/Distribution): Field Overview

| Select field || Technical view || Other description || Field attributes. .. ||E|

Tahle ahG F’:
With walidity period
[w]with release status

Selected fields FieldCatly

Lang KeyWard Laong key Wiard
Accounting Indicator

Action

Artivity Code Gl Tax
Agreement

Base Unit of Measure
Batch

Bill-to party

CAP prod. group
Campaign 1D
Catalog

City code

City of deliv plant
Commission group
Conditn pricing date
Control code
Country

Country

County code

County of div.plant
Craoss-plant grauping

By Default [w] wiith walidity period and Mwithrelease status S0 chagk

marked. If the condition reoords that are to be maintained in
this table do not require validity or release status they can be
unchedked.

Enter the Description of table by clicking on icon , which
will open an editor.



Next the Fields are to be seleaed from the Field Catalog, the
whole list can be scrolled up or down by clicking on any field
and using the ‘Page up' & ‘Page down' buttons on keyboard.

First Search for ‘Sales Organization' in Field Catalog, double
click on the field when found. It will get transferred to Sdeded
Fields as below.

condition  Edit Goto  Enwironment  Systerm Help

& 1A EH @@ SHE DDL8 EE @ E

Create Condition Table (Pricing Sales/Distribution): Field Overview

||| Setectneld || Technical view || Other description || Field atiributes... | R (=) [E]

Tahle 956 | | Sorg/DC/DVISold-tofmat]. =
[w]with validity period
[]with release status

Selected fields FieldCatlg

Long kKey wWord Long Key word

Sales Organization Sales Document Type
Sales Group
Sales Office

Sales deal

Sales district
Sales document
Sales order histony
Sales arg. of order
Sales unit

In asimilar way seled fields Distribution Channel, Division,
Sold-to Party & Material in that order.



Create Condition Table (Pricing Sales/Distribution): Field Overview
y EENE!

Tahle 956 | Sorg/DCIDVISald-taMatl, 77
with validity period
[w] with release status

Selected fields FieldCatly

Long Key Ward Long Key Ward

Sales Crganization Incoterms {part 2

Distribution Channel Industry

Divizion Internal object no.

Sold-to party ltem (50

haterial [tern Mumber
LST C5T appl. code
Main group
MatGrHier
Material
Material group
Material group 1

It isimportant to Chedk whether fields seleded are the correa
fields of table where data would be stored. To chedk this click

on [Testmicaivew]

Create Condition Table (Pricing Sales/Distribution): Technical View

% @ ol eee DUn hnoh BFE @

Create Condition Table (Pricing Sales/Distribution): Technical View

Tahle 956 SorgDCIOVISold-tofkat].
[w]with walidity period
[w]with release status

l—l_lililililil_li .

Sales Organization ] YEKORG WKORG YEORG 4G
Distribution Channel | O YTWEG YTWEG Y TWEG 2k E|
Divizion ] ] SPART SPART SPART 2C
Sold-to party O O KUNAG KUNAG KLINNR 100
Material @ MATMR MATHR MATNR 18C




Following fields are avail able:

Field Name Field Description and Value

Short text Displays the description of field seleced

Key This indicates which field is ‘Key' field of
table, i.e. for the combination of key fields
there can be only a single condition record
mai ntai ned.

If some field is not key that can be
unchedked here. Also all the key fields are at
start of table there cannot be non-key fields
between two key fields.

Footer fld. Indicates which field appears on Fast entry
screan while maintaining the condition
record

Text Field Determines if text of field appears on fast
screaen. Here '‘Description’ of Material would
appear on fast screen

Field Name Tedhnical field name of field seleded in table

Data element Data element of field which has attributes
for that field like data type, field length etc.

Domain Domain defines the value range for data
fields

No of The number of characters for field

Characters

Data Type Data type of field like character, date etc.

Click & and€ .




Field attributes of each individual field can be chedked by
clicking

| Field attributes... ||
on .

I= /
Field attributes Sales Organization
Field Marme |YKORG
Short Text Sales Organization
Data element YKORG
Domain name YKORG
Internal Lenath 4
ABAP type C
g Il

On cheding of all fields in table, next step is to generate the
table.

Click on.

There will be a system prompt whether you want to generate
the table click on ‘Yes.

Following pop-up is displayed



I= [ /]
Chject R3ITR||WEDS| A956

Aftributes

Fackage
Ferson Respaonsible

m
L]
2

Qriginal System

Criginal landuage

| Local Object || & Lock Overview |

Following fields are maintained

Field Name Field Description and Value

Package Package is grouped related objeds in ABAP
workbench, it determines the transport
layer. These are maintained by Tednical
Basis team and package created by them for
storing Pricing condition tables neads to be
taken and entered here.

Person User name of person creating table, is
Responsible usually copied.

Click on to generate and save table in a transport.
A log is displayed after table is created.

Here table created is A956

Click & and® .

3. Click on [“hange Condition Tables to modify existing condition
tables.




4. Click on PerlarcondiionTables 4 gjgnlay created condition
tables.

Effea of Configuration

Condition tables are created and ready to be assgned to be
assgned to accesssequence so as to have pricing condition
recrds stored in them.



2.2 Define AccessSeaquences
Background
This configuration setting enables creation/modification of
AccessSequence, which is a search strategy used by SAP to

search for condition records.

It is recommended that system predefined AccessSequenceis
not modified; the foll owing options are then availl able.

Copy existing accesssequence and change it to new
requirements.

Create a new accesssequence key should start with ‘Z’
asit isreserved for user requirements.
Instructions
Follow Menu Path: IMG  Sales and Distribution Basic
Functions Pricing Pricing Control Define Access

Seqiences

1. Click &

Following pop-up is displayed



I=

E

Maintain Access Sequences
Cptimize accesses

FPerform the activities in the
specified order

Click on Maintain Access Sequences

[ =

and select /S Cheose |

B

@ Caution: The tahle is cross-client

Click on.



&

-
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Change View "Access sequences”: Overview

D[ NewEntes |8 @ BB &

|Dialag Structure

=~ {3 Access sequences
= [JAccesses
[JFields

Here the options explained in background are applicable.

PRUZ Price with Release Status
FR22 Price with Release Status
PREF Freference Price

PREK Prefarence price - config.mat
PREW Preference price - cross pint
FRHI Product Hierarchy

Access senquence relevant far pricing
Arcess seguence relevant for pricing
Access sequence relevant for pricing
Access seguence relevant for pricing
Access sequence relevant for pricing
Access sequence relevant for pricing

Utilities. ..
AcSq|Descripti0n |Cat|Descripti0n ||
FROA Price ACCESS Sequence relevant for pricing E|
FRA1 Price (item price list) Access sequence relevant for pricing B

g. If existing AccessSequenceis to be modified, choose from

list and double click on ¥ EActesses

h. For copying existing AccessSequience to new one selea
the accesssequence to be copied and click on or F6.

i. For creating a new AccessSeaience click on

Here we will follow option ‘a and selea order type PROO and
click on@. To search for corredt Accesssequence, click on

@ Positian...

| and enter the key.

Following screen is displayed

to get into detail s



< 0B e S0E Lo FE @

Change View "Accesses”: Overview of Selected Set

%[ ew Enties | 8] B |2/ B =&

Dialog Structure | Access sequence |PROB| Price
= [JAccess sequences
< {ClAccesses

[CIFields
Acklo ITab IDescriptiDn Feguiremnt IE}{cIusive |
1a ] Custamerdaterial
_29 G Price List Type/CurrencyMaterial
_39 G Price List Type/CurrencyMaterial 3
48 4 material

2. To add on new accesses click on . Depending on
where accessis to be maintained accessno is seleaded

Following Fields are maintained

Field Name Field Description and Value

AcNo. Indicates number of accesswithin access
sequence. Search is based on sequence of
this number, here 10 is highest accessno.

Tab Condition table number to be entered here.
Description Description of table number is displayed.
Requirement Requirement for a particular accessis

maintained here. It's an ABAP code.
Example ‘3" here chedks for foreign currency
document.

Exclusive Controls whether the system stops searching
for areord after the first succesgul access
for a condition type within an access
sequence.




3. Next Sded each individual accessand double click on
CIFields

Change View "Fields": Overview

| Dialog Structure | Access PRED| [18] Price
¥ [JAccess sequences Table 5 CustomerMaterial
~ [Jhccesses
SAFields

condition [0 [Doc.strue.|Doc.neld|Long field lakel |source ofconstant/init [aTyn [Prio |
VKORG 4 KOME YKORG  Sales Organization
YTWEG 4 [KOME WTWEG  Distribution Channel
KUNNR 4 KOMK KUNNR  |Sald-to party

MATNR 4 KOMP FMATH  Pricing ref material

oOooo

No entries are to be made here, unlessa particular field has to
be changed here.

This is important for field assgnment of particular access

Click B and€. .

Effea of Configuration

AccessSeqienceis created which has relevant search strategy
to search for condition records for a condition type during
pricing in sales documents.



2.3 Define Condition Types
Background
This configuration setting enables creation/modification of
Condition Types, which represent price elements of business

environments in system.

It is recommended that system predefined Condition Types are
not modified, the foll owing options are then availl able.

Copy existing Condition Types and change it to new
requirements.

Create a new Condition Type; key should start with 'Z' as
it is reserved for user requirements.
Instructions
Follow Menu Path: IMG  Sales and Distribution  Basic
Functions Pricing Pricing Control Define Condition
Types
1. Click @

Following pop-up is displayed



1= Choose Activity '

|ru15|intain Condition Types |

|Deﬂne upperlower limits for conditions |

|Check settings for condition types |

FPerform the activities in the
specified arder

Gl on FESSNT5 oy st o EHERR]
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Change View "Conditions: Condition Types": Overview

%) | New Entries | |8 [ =2 (B [B | &Y

CTyp |Cnndi1inn type |Cnnditinn class |Calculatinn type ||
PROO Price Prices Quantity E|
" |PROT Price incl.Sales Tax Prices Cuantity E‘
" |PRo2 Price Increased Prices Giuantity
" |PRET Price for Transfer Prices Cuantity
~ |PRAD Promo 5P wholesale 1 |Prices Duantity
~ |PraAd Promo 5P wholesale 2 |Prices Duantity
~ |FREE Frice hari Frices Guantity
_PREF Preference Ptices Cluantity
_PRRF‘ Repait Price Prices Gluantity
_PSPT’I margin Discount ar surcharge Percentage (travel expense
_PSPF! Profit Discount ar surcharge Percentage
" |PsvE Zales price hasis Prices Giuantity
" |PTAM American Express Discount or surcharge Fixed amount
~ |PTEL Irwaice amount Discount or surcharge Fixed amount —
~|pTCH Payment Type - Check  Discount or surcharge Fixed amount |
~lpres Payrment Type - Cash Discount ar surcharge Fixed amount
_PTDI Diners Card Discaunt ar surcharge Fixed amaount
_PTELI Eurocard Discaunt ar surcharge Fixed amaount
_PTME MastercardiEuracard Discaunt ar surcharge Fixed amaount
T IPTYVI wisa card Discount or surcharge Fixed armount
T lPTV0 Moucher Discount or surcharge Fixed armount
~ |R180 100% discount Discount or surcharge Percentage
 |RABE % Discount from Met Discount or surcharge Percentage |§|
" |RAB1 |% Discfrom Gross Discount or surcharge Percentage [=]
AL [ [<1[+]

LE Fosition... I

Entry 296 of 434

Here the options explained in background are applicable.

a. If existing Condition Type is to be modified, choose from
list and dlick on [l to get into detall s.

b. For copying existing Condition Type to new one seled the

Condition Type to be copied and click on or F6.



c. For creating a new Condition Type click on

Here we will follow option ‘a and seled Condition Type ‘PROO
and click on =) To search for corred Condition Type click on
k3 Pesiion.. | and enter the key.

Following screen is displayed

& B Cee O EE | D008 EE e E

Change View "Conditions: Condition Types”: Details

D[ Newenties |8 [ ) @] B &2

Condit, type FROB| Price ACCESS SEO. FROZ| Price with Release St

Records for access
Control data 1

Cond. class B|Prices Plusiminus positive a
Calculat type C| Quantity
Cond categany

Rounding rule Comrmercial
StrucCond.

| Group condition
] Group cond. GrpCond.rautine
] RoundDifiGomp

| Changes which can be made

Manual entries C|Manual entry has priority

[ ]Header condit, [w] Amaountpercent [] oty relation

[v] ltern condition ] Delete [Jwvalue [ ezalculattvpe

Master data

valid fram Today's date PricingProc FRAGALD

Yalid to 31.128999 delete fr. DB Do not delete {setthe deletio . =
RefConType Condition index

Ref4pplicatio [] conditupdate

Scale basis C| Quantity scale Scale farmula

Check value A Descending LInit of meas.



The screen continues and further controls are observed by
scrolli ng.

The controls are grouped in blocks and explanation provided is
block-wise.

Change View "Conditions: Condition Types™": Details

P e s | 8 0 ) &) B D

Condit. type FRAE| Price ACCRES SB0. FREZ| Price with Release St

Records for access
Contral data 1

Cond. class B| Prices FPlusiminus positive a
Calculattype C| Ciuantity
Cond.categary

Rounding rule Cammercial
StrucCoand.

Following fields are maintained:

Field Name Field Description and Value
Condit. Type 4 character key identifying Condition type
Accessseqg Accesssequence defined earlier is assgned
here.
Cond. Class Preliminary structuring of condition types,
Condition class!Short text
A Discount ar surcharge
B Frices
[ Expense reimbursement
] Taxes
E Extra pay
F Fees or differential {onky 15-O1L)
G Tax Classification
H Determining sales deal
l Totals recard for fees {onky 13-0I1L)
L Usange UBB (CREM Only
W Wage Withholding Tax
Plus/minus Controls whether condition resultsin a




amount which is positive, negative or both
amounts are possble.
Plusiminus|Short text |
pasitive and negative
* Megative
A Fositive

Calculat. Type

Determines how system calculates prices,
discounts in condition, like a fixed amount
or percentage based on weight, volume etc.
Many options are provided in system.

Cond. Category

Clasgfication of conditions based on
predefined categories like Freight, Cost etc.

Rounding Rule

Rule that spedfies how system rounds off

condition values during pricing.
Rounding ruIelShnrt text |

Cammercial
A Round up
B Round down

StrucCond.

Used in BOM items for duplication or
cumulation of conditions.

| Group condition
[ Group cond.
[ RoundDiffCamp

GrpCond.routing

| Changes which can be made

Manual entries
[JHeader candit,
[w] ltern candition

C| Manual entry has priority

[w] Amountpercent [] ity relation

[]Delete [walue [ calculattepe

Following fields are maintained:




Field Name

Field Description and Value

Group cond.

Mark field if it's a group condition type

GrpCond.
Routine

ABAP routine that can be used to identify
scale basis in case of group conditions

RoundDiff Comp

On indicator being set, system compares the
condition value at header level with the tota
of the condition values at item level. The
differenceis then added to the largest item

Manua Entries

Indicator which controls the priority within
a condition type betwean a condition entered
manually and a condition automatically

determined by the system
Manual entries |Shnrt text |
Mo limitations

Free

Altomatic entry has priority
Manual entry has priarity

Mot possihle to process manually

0O o m

Header Condit.

Mark this if Condition type is Header
condition

[tem Condition

Mark thisif Condition type is Item condition

Delete Indicates if condition can be deleted from
document

Amount/Percent | Spedfies if amount or percent can be
changed in document for condition.

Vaue Spedfiesif value of condition type can be
changed in document.

Qty relation Spedfies if conversion factors can be

changed.




Calculat. Type

Spedfiesif calculation type of condition type
can be changed in document.

valid fram Today's date PricingPraoc PRAGDARD
Yalid to A1.12.9999 delete fr. DB Do not delete (setthe deletio.. =
RefConType Caondition index
RefApplicatio (] conditupdate
| Seales
Scale hasis C| Quantity scale Scale farmula
Checkvalue &| Descending Unit of meas.
Scale type can he maintained in can

Following fields are maintained:

Field Name Field Description and Value

Valid from Proposed validity start date

valid to Proposed validity end date

RefConType Condition types which can be used as
reference so that records can be maintained
only once.

RefApplicatio Reference appli cation from other

applications

Pricing Proc

Predefined pricing procedure is entered here
for alowing condition supplements

Delete fr. DB

Allows deletion of condition record from
database

Condition index

Spedfies whether system updates one or
more condition index when maintaining
reoords.




Condit. Update

Limit values relevant for condition record.

Scale Basis Determines how system interprets scale
whil e calculating, eg Weight or Quantity
scale.

Chedk Value Indicates whether scale values are
maintained in ascending or descending order

Scale Type Validity of scale value is set here, like Base-

scale or To-scale

Sale formula

Routine can be assgned here for calculation
of scale

Unit of meas

Unit of measure used by system to
determine scales, proposed while
maintaining records.

| Control data 2

[ Currency comny. Exclusion
[JAccruals [wariant cond. Pricing date Standard (KOME-PRSDT; ta
[Jinv.list cond. [] &ty conversion
[JinteamBillcand Rel.Acc Assig Felevant far account ass
[]sewiceChgesSe

| Text determination
TextDetPre Bl TextlD

Following important fields are maintained:

Field Name Field Description and Value

Currency Currency varies from document currency, set
conv. here.

Accruas Amount posted as accruals for this condition




type

Variant cond. | Mark if condition is used in variant pricing

Qty conversion Quantity conversion is allowed in condition

Exclusion If system excludes discounts proposed in
pricing

Pricing date Default Pricing date in system

Rel. Acc. Assg | Controls account assgnment for condition
type

. N
Click ande'.
2 Click on Define upperlower limits for conditions and dlick -

Here entries are maintained if upper or lower limits for
condition types neead to be maintained, espedally for Discount
condition types.

Click on

New Entries: Overview of Added Entries

YEEEE

| |cTplconditiontype  |CarTy [unit [Lower limit [Upper limit [per  Juom |
EKHBDBaIESPmthiDn b 9. 000

T 1D E

Following fields are maintained

Field Name Field Description and Value

CType Condition type to be entered here




Condition type

Description of condition type gets copied.

CaTy Calculation type, if percentage or fixed
amount.

Unit Unit of condition record

Lower limit Enter lower limit if required for condition

Upper limit Enter upper limit if required for condition.

Click B and€ .

Effea of Configuration

Condition Types for price elements are created to be used in
pricing procedure and maintaining of condition records.




2.4 Condition Exclusion for Groups of Conditions

Background

In this configuration condition exclusion can be setup for
pricing in a document item so as to have best condition record
seleaded. Example: Condition exclusion can be setup for

determining best price for customer and exclude other
condition records maintained.

This is one of speadal pricing functions provided in system

Instructions

Follow Menu Path: IMG  Sales and Distribution  Basic
Functions Pricing Condition Excluson Condition
Exclusion for Groups of Conditions

1. Click &

Following pop-up is displayed



I B

Define Condition Exclusion Groups

Assign condition types to the exclusion groups
Maintain condition exclusion for pricing procedures

Perform the activities in the
specified order

. " : _ 7
C|ICk on Define Condition Exclusion Groups and C|ICk on .

& 20 H €@ DR 8808
Change View "Condition Exclusion Groups”: Overview

D[ NewEnties |8 &[0/ B & &

LCnnditinn Exclusion Groups
| ExGr |Mame | |

kEIEIEH Exclusion Group 1 E|

BOAZ Exclusion Group 2 E|

Exclusion Groups are defined here. For creating new click on

Maintain 4-character key for exclusion group and description.

Click B and€..



2 Click on Assign condition types to the exclusion groups and dlick on

Here the Condition types are assgned to condition group.
Following Discount condition types are assgned to exclusion
group '‘0001.

& Tl H e 2HE ONo8 FHE @

Change View "Condition Exclusion Groups: Condition Types”: Overview

B[ ewEnties | @ B0/ B & &

ExGr |Cnnd.exclusinn graup |CT5-'p |Cnndition type ||
BE071  Exclusion Group 1 KBO4 Material E|
00071 Exclusion Group 1 KO0S Customeriaterial E‘

| |noo1 Exclusion Group 1 KOO7 Customer Discount

| |noo1 Exclusion Group 1 KOZ0 Price Group

00071 Exclusion Group 1 KB30 Customeriat Pr Grp
00071 Exclusion Group 1 K831 Price Grp/Mat Pr Grp
00071 Exclusion Group 1 K832 Price Group/Material

For maintaining new entries click on , enter the
Exclusion Group and Condition Types.

Click B and€..

3. Click on mMaintain condition exclusion for pricing procedures and click on

Here seled the Pricing procedure in which the exclusion needs
to be setup.



Change View "Procedures”: Overview

Z i@ cee il 8008 BE 0F

Change View "Procedures”: Overview

=l ECINE!
= Y Procedures
Exclusion
O Procedures
RYAAET Standard [«]
Rl 4, 2 Standard with Price Book E
RionAR Standard - Argentinia
Ry BACA Standard
Fih 88 CH Standard - Switzerland
RYoACO Standard Example - Columbia
Ry 8 AFR Standard - France
Ry AAHL Standard - Hungary
RYooaIT Standard - ltaly
R A AMY Standard - Mexico [=]
R A LPL Standard - Poland [*]
[dle][ [ [«][v]
o Entry 24 of 126

Sdedad the Pricing Procedure ‘RVAAO1 and double click on
(CJ Exclusion

Change View "Exclusion™: Overview
B e SDHE SnOaS B E M

Change View "Exclusion™: Overview
EE S EEENENE

Frocedure R &A1 | Standard
= [JProcedures

H =4 Exclugian

I} i) Best condition betwe 8001 Exclusion Group 1

Following fields are maintained



Field Name

Field Description and Value

SNo.

Step Number is entered here for exclusion.

Cpr

Condition Exclusion procedure is maintained
here, following options are predefined in
system

ConditExclusionProc. |5Imrt text |
A Best condition between condition types

Best condition within the condition type

Best condition between the two exclusion groups
Exclusive

Least favorable within the condition type

Least favorable betweent the two exclusion groups

M m O o m

Sded ‘A’ for determining best condition
among condition types, for best price among
condition records selec ‘B’ and so on.

Here we select ‘A'.

ExGril

Enter the Exclusion Group 1.

Group 1

Description of exclusion group 1

ExGr2

Enter Exclusion Group 2 for cases where
exclusion procedure C, D or F is used.

Group 2

Description of exclusion group 1

Click B and€. .




2.5 Define Tax condition type

Background

Taxes as applicable in a country as per material and customer
can be configured using pricing condition types for the
relevant taxes.

Tax rates can be maintained by integration with Fl. Departure
and destination can also be used in configuring taxes.

Spedfic requirements of local taxes with tax jurisdiction can
be mapped by all owing interface with external tax systems like
Vertex.

INnstructions

Follow Menu Path: IMG  Sales and Distribution  Basic
Functions Pricing Pricing Control

Taxes are defined as condition types in pricing

= | Sales and Distribution
PEh Master Data
< B Basic Functions
= Pricing
v B Pricing Control . Waintain Condition Types
% @ DS Comilen Tk Define upperlower limits far conditions

By @b Define Condition Types - —
% @ Define Access Sequences Check settings for condition types

Double click on “Maintain Condition Types’

Example — Tax determination for US sales documents with tax
jurisdiction

Country — United States

Tax condition type — UTXJ, XR1 to XR6

UTXJ is statistical tax type to passjurisdiction data to
external system.
XR1 to XR6 are defined to recave tax rates for local taxes.



On the screen displayed, search condition type UTXJ.

Change View "Conditions: Condition Types": Delails

mTaxJurisdict.Cnde m

Cantrol data 1

Cond. class D Taxes Flusfminus positive &
Calculat type & Percentage

Cond.category 1 TaxJurDic level 1 fwith license check
Rounding rule Commercial
StrucCond.

Group condition

[] Group cand. GrpZond.routine
[ RoundDiffcomp

Changes which can be made

Manual entries D Mot possible to process manually
[ JHeader condit. [ Amountipercent [] Gty relation
[w] ltermn condition []Delete [Jwalue

Sded condition type XR1

Let us understand how tax condition types are configured for
determination in sales documents.



2.6 Define Tax determination rules

Background

Let us understand how tax condition types are configured for
determination in sales documents.

Instructions

== Sales and Distribution
E- Master Data
< [ Basic Functions
e Pricing
P Free Goods
- Baonus Buy
= 2  Taxes
[Z% &b Define Tax Determination Rules
= &b Define Regional Codes
[Z &b Assion Delivering Plants Far Tax Determination
[ &b Define Tax Relevancy Of Master Records
[Z &b Check Material Master Records for Obsolete Tax Classications
B;f @ Maintain Sales Tax denfification Number Determination

Click on “Define Tax determination rules’



Change View "Taxes: Tax Categories by Country”: Overview
EEE N =

1
|
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|

[+]
ﬂ
[2]
[~]
[«][ | — ([« ][ ]

-
r
3
-
B
3
3
3
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3
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3
3
3
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1

Glick on szl

Enter

Taxcounty US
Taxsequence




Change View "Taxes: Tax Categories by Country”: O

_|Taxcount  |Name  |Seq. |Taxcateg. [Name |

LIS Inited States 1 T axJurisdict. Cade




3.Partner determination and control

3.1 De€fine Status group for incompletion
Background
Incompletion Log is a key tod in ensuring all corred datais
maintained in sales documents. Let us study how to setup
configuration for Incompletion Log.
Scenario
Incompletion will be setup for Sales Header for Standard Order
‘OR'. Asthisis already availl able in system we will study the
controls

Instructions

Follow the Menu path: IMG  Sales and Distribution  Basic
Functions Log of Incompleteitems  Define Status Groups

Click @



G Tl Hee@ BHE Bhod FE 9 E

Change View "Incompletion Control: Status Groups™: Overview

(%[ wewEntres | [18] a2 B B &

Incompletion Control: Status Groups

Status gr. |Genera| |De|ivew |EIiIIing doc. |F'rice |Gond5 mavement |Pickingiputaway|F‘ack |
| a8 g g O | g g o [
B O O O O O O ™
oz O O O O O
i O O O O
| |84 | O |
| |85 O O |
| |96 O t
| |18 g O | g |
L U U | U U |
|32 O O | O O
|58 O |
b O | O O |
|2 U | U |
| |ps O O t O t
L O
| |52
| 5T O O a
a [4]

[~]
LDl LD

(&g Fosiion.. | Entry 1 of 17

Here we define Status Groups.

Status Group — These are grouping of various kinds of status,
and can consist of combination of general, delivery, billing and
pricing status. Status groups are assgned to individual data
fields, which nead to be chedked, and the reaction after chedk
Is defined here.

A lot of status groups are provided in system. These can be
used or new created as per spedfic requirements.

For maintaining a new status group, click on



Following fields are maintained:

Field Name

Field Description and Value

Status Gr.

2 character key for status group

Generd

If this chedk box is marked system chedks for
Genera information at Sales document Header
and item level and marks item complete /
incomplete. General info can include ‘Purchase
Order NO' etc.

Delivery

If this chedk box is marked system determines
status of delivery information by chedking status
of fields that are assgned to this group. If some
datais missng it would issue message on

status for delivery creation. Example field
‘Shipping Pant' is not fill ed in delivery could not
be created.

Billi ng Doc.

If this chedk box is marked system determines
status of billi ng information by chedking status
of fields that are assgned to this group. If some
datais missng it would issue message on
status for billi ng creation. Example field ‘Terms
of Payment is not fill ed in billi ng doc. could not
be created

Price

If this chedk box is marked system determines
status of pricing by chedking status of fields
that are assgned to this group. If some datais
missng it would issue message on status for
pricing is incomplete.

Godads
movement

If this chedk box is marked system determines
status for goods movement by chedking status
of fields that are assgned to this group. Thisis
relevant for shipping documents like delivery.




Picking / If this chedk box is marked system determines

putaway status for picking by chedking status of fields
that are assgned to this group. Thisis relevant
for shipping documents like delivery

Pack If this chedk box is marked system determines

status for packing by chedking status of fields
that are assgned to this group. Thisis relevant
for shipping documents like delivery

Click H and back.




3.2 Define Incompletenessprocedures
Instructions
Follow the Menu path: IMG  Sales and Distribution  Basic

Functions Log of Incompleteitems  Define Incompleteness
Procedures

Click @
TableView Edit Goto Selection Utilities System  Help
& DA H @@ SHE Ohon EHE @M
Display View "GI‘OLIPS": Overview
Dialog Structure |
~ £ Groups u]campletion araups
= [JProcedures =
CIFields Group |Descr|pt|on ||
_P. Sales - Header E|
_E Sales - termn E‘
L ° Sales - Sched. Line
_D Partner
|| F Sales Activity N
_Ei Delivery header
_H Delivery item
|| [+]
[]
(&3 Fostion.. | Entry 1 of 7

Incompletion Groups are already defined in system for 7
categories. No new groups nea to be created.



Sded group ‘A — Sales - Header' and double click on [OFrocedures

& 1B Cee@ CEE Bha8 FEE @

Change View "Procedures”: Overview

D[ NewEnties | [ (@ 2B (B [E

Dialog Structure | e o i
= [ Groups mcnmpletinn procedures
= 4 Procedures —
CFields InFroc |Descr|pt|0n ||
10 IngquirgQuotation [«]

111 Sales Order El
2 Cutline Agreement |
i3 Order wio charge
B Credit memao
|15 Dehit Memo
e Product proposal
Bk Rebate Credit Memo
s Contract
- an CompSupplier Returns
a1 Celivery arder
a2 Repair request
_BEI Returns Recyeling
- luc Order with cust, NF
AT Return with cust, NF
A RTP ret. w. cust. NF
- o RTP ret. w. ovn NF
WG Order f. MF simp.

Various Procedures are predefined in system for various kinds
of Sales documents. There are threeoptions for configuring
incomplete procedure

Change existing incomplete procedure

Copy existing procedure and change it to new
requirements.

Create a new incomplete procedure.



Here the threeoptions explained in background are applicable.

j. If existing Incompletion procedure is to be modified,
choose the procedure from list and click on OFields to get
into detail s

k. For copying existing procedure to new one seled one to

be copied and click on or F6.

I. For creating a new incompletion procedure type click on

Here we will follow option ‘a and seled procedure 11 and
double click ondFields |

& T H 8@ BEHE Lhan FHE o E

Change View "Fields": Overview

P e |03 & B BE

Dialog Structure | Erorproc. 11
= S%DEDS . Llncnmpletiunﬂelds
g;?elzfs Tahle |Fld name|DescriptiDn |Scr. |StatuS|Warning |Seq. |

WBAK  BUDAT Document Date KEALET ] [=]
WBAK  WAERK Document currency KBUGE3 ] @
WBKD BSTED PO number KEES |01
WBED  INCOY Incoterms KDE3 @4 ]
WBKD PRSDT Pricing date KEALE4 M |
WBKD  ZTERM Fayment terms KDE3 B3 Il

Following fields are maintained

Field Name | Field Description and Value

Table The ABAP table name in which field is stored

FId Name Field name in which data is stored in the table
which has to be chedked for incompletion

Description | Description of field would appear on entry of
field




Sa. Saean name where field exists in sales
document and where user has to be taken for
entering data for completion

Status Status group is assgned here for the reaction of
system on incompletion and areas to ched.

Warning Warning ched issues a message for fields
during sales order processng

Seq Sequence can be maintained here if required for

system to chedk the fields in that order.

Click H and back.




4.ATP through shipping

4.1 Availability in Sales order
Background
Let us now study how to setup Avail ability chedk in Sales and
Distribution. This configuration guide will explain step-by-step
processfor setting up avail ability chedk in businessscenario.

Sceario

Avail abili ty chedk will be setup for Dailly requirementsin a
Sales order.

Instructions
1. Follow the Menu path:

IMG  Sales and Distribution  Basic Functions
Avail ability Chedk and Transfer of Requirements
Avail ability Chedk with ATP Logic or Against Planning
Define Chedking Groups

Click &



Tahle Wiew Edit Goto Selection  LUtilities  Systerm Help

& DI H Q@@ S E oo EE @
Change View "Availability Check Control”: Overview

Axr|Desu:ription |TntaIBaIes |TntDIuReqs |E|I|:u:k Qth|Nu check |Accumu|. |Respnnse RelChkPlan
fiiDaily requirements B B [] [+]
- |p2individual reqmt 4 ) U [~]
| |03 Repl Lead-time & n O O -
e Current stock O U
" |A2|ndReg CMDS En.. A [ O
| lce i f O
G i f 0O
" |CH Batches A A U
- loe i f O
" loR O O
" |KP Ma check ) A [
ML Individual regmt |4 A O
" PLinC gndividuan A B O
5N ndividual reqrt A A ] 0o o

For maintaining a new chedking group, click on
Here let us study chedking group 'O1 — Daily requirements.

Following fields are maintained:

Field Name | Field Description and Vaue

Cheding 2 character key code for chedking group.
Group for
Avail abili ty
Ched

Description | Description of chedking group

Total Sales Spedfies the kind of requirements that the
Order system automatically generates during sales
requirements | order processng.

Individual requirements or colledive
requirements are spedfied here as follows




Total sales req...l Short text

A Single recards

B Totals records per day

[ Totals recards perweek, reqgs date on Manday of current week
] Totals records perweek, reqs date on Monday of fol. weelk

Total
delivery
requirements

Similar like sales but at delivery level

Block QtRg.

Blocks material for other users when avail abili ty
ched is being run on that material.

No chedk

This indicator can switch off Avail ability chedk if
chedking group is used for the material.

Accumul.

Avail abili ty chedk with cumulative confirmed
guantities. Following options are avail able

Accumulation |5Imrttext

1] Mo cumulation

1 Curmulation of confirmed guantity when created and changed
2 Required guantity when created, no cumulation when changed
3 Required guantity when created, conf. gty when changed

Normally ‘no cumulation’ option is used.

Response

Response to shortfall, whether there should be
any information output or not. Normally blank

RelChkPlan

Indicator for relevance for chedk against
planning

Click © and back.




4.2 Define Sdheduling by Sales Document Type

Background

This configuration setting enables to define scheduling by
sales document type.

Activate Delivery and Transportation scheduling for the sales
document type.

Example — It can be deactivated for order type RE for return
order, which is created to get the material back from the
customer.

INnstructions

Menu path: Sales and Distribution  Basic functions
Delivery scheduling and Transportation scheduling
Define scheduling by sales document type

Click @

Dispiay View "Sales Documents: Types - Scheduling'’:

7 B EE

rBaTy Description DivSchedly |TranspSchd |Backwards
OR  |Standard Order I = [+]
[ pu— p— 1




5.Billing and Material Determination

5.1 De€fine blocking reason for billi ng
Background
This configuration enables definition of Reasons for blocking of
billi ng documents. These reasons can be used to block billi ng
creation for customer.

INnstructions

Follow Menu Path: IMG  Sales and Distribution  Billi ng
Define Blocking Reason for Billi ng

1. Click &

Following pop-up is displayed

I= =

Billing: Blocking Reasans

Assign blocking reasons to billing types

Perfarm the activities in the
specified order

Click on Billing: Blocking Reasons and dlick @] Choose



& 20 H e 8EE ha
Change View "Billing: Blocking Reasons™”: Overview

D[ NewEnties | 8] &[0 [B B B

Block [Billing block dese. (1]
11 Calculation missing E|
W Compl Confirm Missng E|
K Prices incomplete
_EI4 Checkterms of paymt [
_EIE Check delivery terms
_EIB Check credit memao
- log Check dehit memo
a1 hot yet completed
a2 ho price agreement
W newy price as of...
s Authorisation Redg
s Rejected

Click on for maintaining new on€'s. and then click
=l
Following fields are maintained

Field Name Field Description and Value
Block 2 character key for billi ng block
Description Description of billi ng block

Click & and €&.

2. Click on Assign blocking reasons to billing types and click & Choose




&

-

B e SR 80468

Change View "Billing: Blocking Reasons”: Overview

D[ newEnties | [ [ ] [B B[

Block |Block [Bill. Type  |Billing Type [l
[ Calculation missing F1 Inyaice (F1) E|

_EI1 Calculation missing F2 [nvaice E'

X Calculation missing F5 Pro Faorma for Order __|

" os Calculation missing Fa Pra Forma Inw T Dy

[ mn Calculation missing Fa [mvoice (ALE)

| Calculation missing WF A Imvoice

" os Calculation missing ZFE Trade Fair01-Invoice

_EI1 Calculation missing ZFO2 Trade Fair0Z-lnvaice

" os Calculation missing ZFB3 Trade Fair03-Invoice

o1 Calculation missing ZF04 Trade FairD4-Invoice

_EI1 Calculation missing ZF05 Trade Fair0a-lnvoice

" os Calculation missing ZFOG Trade Fair0G-Invoice

o1 Calculation missing ZFOF Trade Fair0f-Invoice

o1 Calculation missing ZFO8 Trade Fair08-Invoice

:EI1 Calculation missing ZF04 Trade Fair09-lnvoice |§|
@1 Calculation missing ZF10 Trade Fairl 0-Invoice (=]

[ ]] [ |[«][¥]
= Pasition... | Entry 2 of 321

Click on for maintaining new on€s. and then click

=l

Effea of Configuration

Billi ng block reasons are defined and assgned to Billi ng types.



5.2 Assgn Invoicelist Type to Billing Type

Background

Invoice List type is aso a Billi ng type and is created in Billi ng
type creation configuration menu. Here for Invoice Lists to be
created they nedals to be assgned to billi ng types. This
configuration is provided for this purpose.

INnstructions

Follow Menu Path: IMG  Sales and Distribution  Billi ng
InvoiceLists Assgn InvoicelList Type To Each Billi ng

Type

1. Click &



< Tl ee@ DEE 8nas FHE ok

Change View "Billing: Document Types - Invoice List Type": Overview

Bill. Type | Billing Type ImeListTyp  |Invoice list type il
F2 Invoice LR Invoice list [=]

|Fee Mota fiscal LR Invaice list E‘

_F5 Pro Forma for Qrder

s Pro Formma Ity £ Dl

" Fa Irvaice (4LE) LR Irvaice list |

|Fa Advance invoice BR LR Invaoice list —

|Far Fut. dely invoice BR LR Inwoice list

Fas Canc.down pymntregq. LR Invoice list

ez Dowen payiment request LR Invoice list

e MF cons. withdrawal LR Invaoice list

~|Fcr MNF cons. fill-up LR Invoice list

TR Proforma for LB

_FP Billing POS-Interfce LR Invoice list

“Fr Invaice Repair LR Invaice list

s Invoice Service/Rent LR Invoice list |§|
FST MF for goods receipt LR Invoice list |E|

Knj | L]
Lﬁ Pasitian. Entry 28 af 115

Billi ng types are avail able here. The Invoice List typeis
assgned to billi ng types.

Click Hand€.

Effea of Configuration

Invoice Lists can be created in system for Billi ng documents.



5.3 De€fine Rule for Date Determination

Background

This configuration setting enables creation or modification of
rules for determining dates in Billi ng plan.

Various Rules are preconfigured in system and can be used for
various scenarios. There are threeoptions for configuring new
rules:

Change existing rule

Copy existing rule and change it to new requirements

Create a new rule.

You define the rules for date determination on the bass of the
following dates:

The possble baseline date is predefined by afixed value
range (for example current date, beginning of the
contract) and cannot be changed.

You can define the period in any way by spedfying a
number with a corresponding time unit.

If you use a calendar ID to define arule, the system
determines the next possble workday starting from the
baseline date. If you use a calendar 1D, you may NOT
spedfy a period.

We will study the configuration of SAP provided rule'50 —
Monthly at end of each month'.



Instructions

Follow Menu Path: IMG  Sales and Distribution  Billi ng
Billing Plan  Define Rules for Determining Dates

1. Click &

& I Hee@ CHE 8048 FEE @

Change View "Rule Table for Date Determination™: Overview

/(& NewEnties | [ & 0/ [B BB

Rule |Descriptiun ||
11 Today's date |E|

oz Contract start date [~]

|84 Acceptance date _|

|85 Instaliation date

o6 Date contract signed

|07 Billing date

_EIB Contract start date + contract validity period

- |p3 contractend date

o Todays date + 1 yvear

_11 Last of manth far billing date + 1 month

e Contract start date + 1 week

g End of contract- 1 month

B First of Current Month

_22 First of Month of Contract Start

e Last of Current Month

a2 Last of Month of Contract Stant

133 Last of Month of Contract End

|40 End of Current Quarter

5o manthly at the end of the maonth

|51 monthly at the first of the month

|52 Harizon 1 Year

|53 Monthiy

G rearly at the first of the year |§|
£3 monthly at the end of every 3 months |E|

(D L[]

= Fosition.. | Entry 1 of 25




Here the threeoptions explained in background are applicable.

m.If existing Rule is to be modified, choose the Rule from
list and dlick on [&l to get into detail s

N. For copying existing Rule to new one seled the Rule to be
copied and click on or F6.

0. For creating a new Rule click on

Here we will follow option ‘a and selea Rule '50 and click

on&. To search for Rule click on & Positian.. | and enter
the key.

Following screen is displayed



Tableview Edit Goio Selection Utilities System  Help

&

B E @@ SEE DEO8IEE @

Change View "Rule Table for Date Determination™: Details

Diate det. rule

50| Manthly at the end of the manth

Control data
Baseline date

Time petiod
Time unit

Last of manth
Calendar 1D

Cantract data ]

B7 | Billing datednvoice date

1
3| Month

B| Lastofthe month

Maintain the fields as explained below:

Field Name

Field Description and Value

Date Det.rule 2 character code for Indired rule

determination of dates in Billi ng plan.
Here '50 existsin system, for new any two
characters can be entered.

Description

Text description of rule for identification

Basdline date This is baseline date from which further

dates are calculated. Thisis predefined in
system and foll owing entries exist:




Baseline date |Short text

01 Today's date

nz Contract start date

n4 Acceptance date

na Installation date

& Date contract sinned

oy Billing datellnvoice date

na CntretStDate+contract duration
na Contract end date

Here '0O7 is selected

Time Period

Time Period, which is to be added or
subtracted from baseline date, is added
here.

Time Unit

Time Unit of time period defined above

Time unit |Shorttext |

1 Drany
2 Waek
3 Month
4 fear

Last of Month

Last of month switch for date

determination
Determ.last of month |Short text |

A First of the month
B Last of the month

Caendar ID

If Calendar is to be used to influence date
determination, example actual datesin
month it has to be entered here.

Contract data

Used for Contract items where item date
has not to be selected from baseli ne date,
but from Header date.

Click H and back.




Effea of Configuration

Rule for date determination are defined to be used in Billi ng
plans.



6.Spedal sales processes

6.1 Define credit control area
Background
The purpose of credit management is to monitor credit status
of customer so as to take dedsion on continuing or reviewing
credit related dedasions like increasing credit limit or blocking

delivery to the customer.

This is done with financial accounting integration as in most
of the companies, credit management is Fl function.

Instructions

Pre-requisite

Company code is created in enterprise structure of financial
acocounting.

Define Credit Control Area:

Menu path: Enterprise structure  Definition  Financia
accounting Credit Control Area

Click @

This is FI configuration and not part of SD configuration



Change View ""Credit Control Areas"": Overview

Credit control area 0001

Credit control area Europe

Credit control area Morth America

Canadian Credit control area

Credit control area Japan
Credit control area Singapore
Credit control area Japan
Zredit control area Mexico

Credit control area Mexico

Credit control area Mexico

Credit control area Mexico

Credit contral area Mexico

Credit control area Mexico

Credit control area Mexico

Zredit control area Mexico

Credit Ctrl Area-IDES Australia
Credit Ctrl Area-IDES Australia MR
Credit Cirl Area-1DES Australia SR
Credit Ctrl Area-IDES Australia PS5
Credit Ctrl Area-1DES Mew Zealand
Retail credit control area Germany

Fetail credit cantrol area America

Double click on credit control area, which you want to select



Change View ""Credit Control Areas"": Delails
%%  Mew Entries E @ @ & &

Cred.contr.area 1000 Credit control area Europe
Currency EUR

Data for updating S0
Update pEoET2
FY Wariant kd

Default data for automatically creating new customers

Risk category
Credit limit
Rep. group

Qrganizational data
[ 1Al ca. codes

Key fields are as below.

Update group — It determines how credit value should get
updated at the time of order, delivery and hilli ng.

‘hilling document value 4 En

Update |Short text

Mo update from S0 documents

000012 Open ordervalue on time axis, delivers and hill.doct value
000015 Open delivery and billing document value

000018 Cpen delivery walue for sales order, open billing doct value

If a document cannot be processed with the update group you
spedfy, the system determines the next possble update it can
carry out. For example, you selea Update group 000012
which, at delivery, reduces the open order value and increases
the open delivery value. Assaume that one item in the order is
not relevant for delivery. In this case, the system automatically



determines Update group 000018for this item. Update group
000018increases the open delivery value for the order item.
The system uses the confirmed quantity of delivery-relevant
schedule lines to update the order value.

Risk category — Risk category entered in the related control area of the
customer's credit master record, which is automatically created when a
customer is created in a compary code.

The credit master reoord is automatically maintained when at
least one of the following fields is maintained for the
corresponding control area.

Risk category — defined in Fl accounting - Credit
Management--->Credit control account--->Define Risk
categories.

Via the customer master record, you can allocate every
customer to a credit risk category. Thisis used if
automatic credit control is used.

Menu path: Customer master - Environment — credit
management



Customer Credit Management Dispiay: Overview

| Administrative data |

Status
Credit limit 40, pER , Ba
Credit exposure 16. 240,00
Cred.lim.used 0 68 %
Horizon 24 .02 2807

Dunning data

Dwunning Area

Last dunned
Leg.dunn.proc.
Cunning level 1]

Fayment histongarrears 12M96-021949
With cash disc. 28.745 43 251
Wifo cash disc. [, aa 1]

Risk category [E1
Last int.review
[¥] Blacked

Payment data Cred.rep.orp e

DS 1] Payment index
Clearing armount @, 00 Rating
Author.deduct. [, oo Last ext.review

Unauthordedus, @, 00 Monitoring

Credit representative group

Credit limit - This credit limit is not atotal credit limit for the

control area.

In this way you ensure that a credit restriction will be effective
for new customers, too, as soon as the customer has bean

Created.

If no credit master record has bean maintained, there is no

credit limit.



6.2 Type of Credit chedk

Background

There are major two types of credit chedks can be performed.
They are

No credit chedk
Simple credit chedk or Dynamic chedk for a particular
order type.

INnstructions

Menu path: SD — Basic Functions — Credit Management —
Assgn Sales documents and delivery documents

Click ®

Pop-up as below

Credit limit check far order types
Credit limit check far delivery types

& oreuse %

Sded “Credit limit chedk for order types’ and click & choose |



|E| Positian... |

On the next screen, click and selea order

type as “OR”

Change View "Sales Document Types - Credit Limit Check": (

T E = E
|_SaT3f Description Check credit Credit group
| |0R  |standard Order b 01 [+]

Check credit limit (13 5 Entries Found

ALY

Check credit li... |Short text

Mo credit limit check

Fun simple credit limit check and warning message
Fund simple redit limit check and error message
Fun simple credit limit check and delivery block
Credit management: Automatic credit cantrol

0 ¢ m 1

Simple Credit Ched (Option A or B or C)

During the ched, the SAP System totals the recavables (A
claim for payment on the redpient of goods or services
supplied.), the open items from spedal G/L transactions and
the net value of the sales order for every item of a sales
document.

The open items from spedal G/L transactions take into
account obligations bound by contract which are not recorded
for accounting purposes but which involve expenses through
diverse businesstransactions. Example - the value of
materias in the warehouse that have bean reserved for an
order or projec



The total is compared with the credit limit. If thelimitis
excedaled, the system responds in the way defined by you in
the configuration menu.

If credit limit exceals, system responds giving
A. Warning message in sales order.

B. Warning message and a delivery block (which will allow
order to be taken but blocked for delivery).

C. Error message that will not allow you to save the order.

Automatic Credit Chedk

Chedk credit has value “D”

Credit limit chedk can take place @
Sales order entry

Delivery

Godadsissue

For this, Automatic credit control defines “Document Credit
Group” for each Sales Order, Delivery and Goads issue.



6.3 Inter-company Sales

Background

If one legal company delivers product to the customer, sourced
from the plant, which belongs to another company code, then
the scenario is termed as Inter-company sale

Delivering company bill s the ordering company. Thisis called

as Inter-company billi ng.

Standard inter-company billi ng typeis |V

Let us take scenario as below:

Customer — 300711

Sales area for creating sales order — 300 10/00

Delivering plant — 1200

Material is R-1006

Company Company
code 3000 code 1000
i Supply l
Salesorg. 3000 ——— Plant 1200
Custome 300711

Let us understand configuration behind

Determination of Billi ng type IV

Payer to which, supplying plant should bill .




Sales area in which payer should be defined
Pricing procedure for inter-company billi ng

Posting of inter-company invoice in MM

Instructions

Menu path: IMG  Enterprise structure  Assgnment
Assgn sales organization — distribution channel — plant

Click @
Sales organizationf/distribution channel
Flants
JE0E 18 USE Philadelphia Final customer sales

1200 Dresden

Plant 1200has to be assgned to sales organization 300Q asit
is adelivering plant.



6.4 Maintain Credit card types
Background

In this configuration the basic card types are defined.
Standard system contains threecard types and their function
modules for chedking.

American Express
Master Card
Visa

Let's seethe configuration predefined in system for these
categories.

INnstructions

Follow Menu Path: IMG  Sales and Distribution  Billi ng

Payment Cards Maintain Card Types
1. Click ®

& T e BHE Shoo FE 9K

Change View "Payment Card Type": Overview of Selected Set

D[ NewEnties | 18 & /B [B[&

FPayment Card Tvpe

| [tvpe |Descriptn [Check |Date type [virtcard |
AMEX  American Express [CCARD_CHECK_AMEX Honth E ] [~]
M Master-iEuro Card CCARD_CHECK_MC Month z ] [~]
YIGA  Visa Card CCARD_CHECK_VISA Month z ] H

For maintaining new card type click on .



Following are fields explained:

Field Name

Field Description and Value

Card Type

Key for Card Type, predefined entries exist
for AMEX, MC & VISA.

Description

Description of the card type

Chedk

Function, which carries out the chedk for
card numbers. Thisched isin first chedk
N system before authorization from
Clearing houses.

Four standard function are provided in
system:
CCARD_CHECK_LUHN_MOD _TEN - Runs a
general chedk of the card number, for
example, for avalid length and
combination of digits. Thisis the industry
standard ched.

CCARD_CHECK MC - Chedks MasterCard
numbers for avalid leading digit. The
system also carries out the
LUHN_MOD_TEN ched.

CCARD_CHECK VISA - Chedks Visacard
numbers for avalid leading digit. The
system also carries out the
LUHN_MOD_TEN ched.

CCARD_CHECK _AMEX - Chedks American
Expresscard numbers for avalid leading
digit. The system also carries out the
LUHN_MOD_TEN ched.

Additiona functions can be created in
system in customizing.

Date Type

Valid from & to date period is controlled




here, options include Day or Month.

Virtual Card Spedfiesif card isvirtua card, used over
internet.

Click Hand €.




7.SD Reports

List of Sales Documents

List of sales documents is function provided in system to list Sales &
Distribution documents like Sales Orders, Billing Documents etc.

This function is a worklist wherein list of such orders / billing
documents are available based on selection criteria and can be
worked on directly from list.

A. List of Sales Orders

We will see list of Sales Orders now

Menu Path: Logistics  Sales and Distribution  Sales

Information System  Orders  VAOS5 — List of Sales
Orders

& BB Ces DHE B0o8 | FE @R

SAP Easy Access

EE

i Favarites
P rmenu
fiice
0ss-Application Components
Collahoration Projects
~ 58 Logistics

[ [#8 Materials Management

=~ ‘58 Sales and Distribution
Master Data
Sales Support
Contract Handling
Fendulum List Indirect Sales
Sales
Inguiry
Quatation
Order
Scheduling Agreement
Contract
Backorders
Product Cost by Sales Order
Enviranment
= 4 Information Systarn
Inguiries
Guotations
= (&4 Orders

[ VA0S - List of Sales Orders

] === =




Double click *VAQ5 — List of Sales Orders’

& EIRNOR IR <Lt K ORRERERE R SREREEARE R 7 AL

List of Sales Orders

[ Dispvariants || Further sel.criteria || Organizational data || Partner function... |

Sold-to party
Material
Furchase order no.

| Sales order data
Document Date 21.11. 2006 To 21.12. 2006

| Selection criteria
(O 0Open sales orders [ty arders
@ All orders

Above screen is displayed
Following input options are available:

Sold-to Party

Material

Purchase Order no. (Customer reference)
Date selection for period

Further selection criteria includes check boxes for selecting either
Open Sales Orders

All Orders

My orders — Orders created by user



In addition to this the Organizational Data needs to be maintained.

Click on | Organizational data |

Enter selection here, Only Sales Organization is mandatory.

I= /]
Sales Organization 3020 LISA Demver
Distribution Channel 10 Final customer sales
Divizion 2]} Cross-division
Sales office
Sales Group

Click ¥

Let’s search for all orders for material M-10.

& B dEH e CEE SDO8 FE | e

List of Sales Orders

|&| Disp.variants || Further sel criteria || Qrganizational data || FPartner function... |

Sold-to party
Material M-10
Furchasze order no.

| Sales order data
Document Date 21.11.2008 To 21 12 2006

| Selection criteria
(O Open sales orders [ bty arders
@ All orders



Enter M-10 in Material and click on &

- List Edit Goto Seftings Emronment Systern  Help
(V] B dH @@ DHE fDoy BE @M
List of Sales Orders

-y

List of Sales Orders
Material nM-10
Flatsereen WS 1775F
Doc. Date 21.11.2006 To 21.12.2008
Document | HemlBLNUIS |Descriptiuﬂ |SaTy |DUE.DaIe Cum’lerwlPO Mumhber PO numhber |Elatch IVaIid frUrnIVaIidIU Delivery date |Cres
60000091@ 10 1 Flatscreen MS 1775F |RE 21.12.2006 290035185 90035185 31129999 21122006 1000
R 10 2 Flatscreen MS 1775P | SDF 21122006 1 31.12.9999 26122006 1000
[ |10az1 10 1 Flatscreen WS 1775P |SDF 21122006 1} 31.12.88589 21122006 1000
[ |10a18 10 2 Flatscreen MS 1775P |OR 21.12.2006 2 POref829 PO ref829 31128999 26122006 1000
[ 10918 10 1 Flatscreen MS 1775P |OR 21.12.2006 0 POref929 PO ref929 31.12.9999 21122006 1000
| | 10685 10 2 Flatscreen MS 1775F |OR 04.12.2006 5 Customerref. 1| Customer ref. 1 31.12.9999 06122006 |100C
[ |10655 10 1 Flatzcreen M3 1775F |OR (04.12.2006 0 Customerref. 1 | Custormer ref. 1 31129999 04.12.2006 100C
| 10643 10 1 Flatscreen MS 1775P OR 01.12.2006 1 sample1 sample 1 31129989 08122006 1000
| 10643 20 1 Flatscreen MS 1775P OR 01.12.2006 1 sample1 sample 1 31129989 08122006 1002
| 10643 a0 2 Flatscreen MS 1775P OR 01.12.2006 1 sample 1 sample 1 31129993 20122006 1000
[ | 10643 30 1 Flatscreen WS 1775F |OR 01.12.2006 0 sample 1 sample 1 31.12.8859 08122006 1000
[ | 10643 40 2 Flatscreen WS 1775P |OR 01.12.2006 1 sample 1 sample 1 31.12.8999 20122006 1000
| | 10643 40 1 Flatscreen MS 1775P |OR 01.12.2006 0 sample 1 sample 1 31128999 08122006 1000
Koy (0]

Here it displays all the orders for Material ‘M-10’ for selection period.
To view any of the sales order select order line and click on

In main screen there is also option to add on the selection criteria by
C|iCking on | Further sel.criteria |

| Mark (maximurm 3 fields)
[ ] Distribution Channel
[]Division
[]5ales Office
[]5ales Group
[]&8ales Document Type
[ Created by
[]5ales document
[] 5D document caten.
[Jorder reasan

In similar fashion the required list of sales orders can be viewed
using this work-list option provided in system.



